
OXLO TO INTEGRATE FORD WARRANTY 
SYSTEM WITH FORD EXPORT DEALERS 

 
Oxlo’s simplified dealer system integration enables greater factory integrations 
 
LAS VEGAS, Nevada – February 3, 2007 — Oxlo Systems Inc., the operator of the 
leading Dealer Integration Network, announces an agreement with Ford Motor 
Company to provide integration services for the Ford warranty processing system to 
the dealer management systems of Ford export dealers.    
 
Oxlo will manage dealer system integration and certification on behalf of Ford, as well 
as manage the on-going network transactions between the dealers’ systems and the 
Ford warranty system.  
 
Ford export dealers are located around the globe and typically operate a unique 
dealer management system, making factory integrations costly and time consuming to 
complete.  Oxlo’s unique, simplified integration process allows for integrating systems 
that previously were not cost effective.  
 
“The Oxlo Dealer Integration Network along with our simple approach to integration 
has completely changed the equation for what it takes to integrate dealer systems,” 
said Oxlo Vice President Sales, Kim Campassi.  “Oxlo’s value proposition enables 
automakers to integrate systems and processes they would not have considered 
before, which increases efficiencies for automakers and dealers alike,” added 
Campassi. 
 
An integrated warranty system will streamline warranty processing for both the 
dealers and Ford personnel, reducing costs and improving response time. 
 
ABOUT OXLO SYSTEMS 
Oxlo Systems Inc., based in Broomfield, Colorado is the operator of the leading 
Dealer Integration Network.  Oxlo’s network streamlines the shared business 
processes associated with selling, servicing, and financing vehicles by integrating the 
software applications of dealers and automakers, as well as other dealer partners 
such as lenders.  The Oxlo solution enables tighter collaboration between business 
partners resulting in superior retail performance.  Oxlo’s growing network currently 
includes 5 automakers, 25 dealer system providers representing almost 5,000 
dealerships, and a financial network with over 100 lenders.  For more information, 
please visit www.oxlo.com. For perspective on emerging trends and issues affecting 
the market, visit Oxlo Observer at http://oxlo-observer.typepad.com. 
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